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Viral Marketing

Editor’s Note

David Congreave

David Congreave is the editor of The Nettle Magazine. He lives in
Leeds and works for Paypershop Ltd, a small, family, internet
business.



Internet Marketing Highlight of 2005

Your Lucky List really stood out to me because it demonstrated that
it is possible to release an old-fashioned concept, but still draw
people in by the thousands by putting an original spin on it.

By focussing on the needs and interests of the user, Your Lucky List
created a program that can be useful to everyone and not just to a
minority of “big-hitters”.

In that respect, I believe it even beats ListDotCom as the essential
list-building machine.

Internet Marketing Prediction for 2006

I believe we’ll see a gradual change in the focus of products moving
from e-books to software.

E-books will continue to be produced and be popular, but will be
quickly overtaken by software as the marketers preferred choice of
product.

Resell rights will increase in popularity and will increasingly be used
for list-building as well as for creating additional streams of income.
If you have yet to learn how to setup and use resell rights, be sure to
do this soon.



Favourite Programs/Websites of 2005

Your Lucky List

As stated above, this is really useful list-building website that doesn’t
rely on early adoption to make it work. If you have yet to try Your
Lucky List, you can do so now and still benefit from it.

Net Marketing Exposed

The most refreshing, interesting and down-right scary, e-book that I
read in 2005.

If you are relatively new to working online this e-book could literally
save you thousands of dollars in lost revenue.

SureFireWealth

I can’t remember who originally introduced this website to me, but
I’m EXTREMELY glad that they did.

This is the best source for products with resell rights that I have
found to date. Not the cheapest website around, but it proves the
old adage that you get what you pay for.

Free Software Alert

Ok, so it’s a little big-headed to include one of my own websites in
this list, but this has far and away had the highest conversion rate of
any of my previous projects.

I think this result offers an interesting insight into what internet
marketers are interested in today.

Impact Pop-up

The more I use this program, the more I appreciate just how flexible
it is.

The range of customisation permitted when creating these pop-ups
is far in excess of my previous supplier. Plus, not having to pay a
monthly fee is just perfect.



The Truth About Doublers – A Lesson in Viral
Marketing

In autumn 2004 I began a vendetta against money doubler
programs.

Doublers are a thinly-veiled version of the Ponzi scheme. Probably
illegal and definitely immoral.

It wasn’t just the prevalence of such programs at the time; it was the
attitude of many people towards these online scams. Views ranged
from the “don’t care” variety to “they must be ok, because I’m
making money with them” naivety.

After several frustrating forum discussions, I decided to write a
strongly-worded article, denouncing these programs and exposing
their fraudulent mode of operation. “The Truth About Doublers” was
born.

At this stage I think it’s only fair to admit that my motives were not
entirely altruistic. Although I liked the idea of educating the
uninformed about the dangers of these schemes, I also recognised it
as an opportunity to raise my profile and to experiment with the
concept of viral marketing.

Viral marketing is simply advertising that propagates itself. So
named because of the way in which real-life viruses can reproduce
and spread in rapid order.

There are many forms of viral marketing, the most common being
affiliate programs. Someone purchases a product and then
recommends it to someone else, who recommends it to someone
else, and so on.

The most famous example of viral marketing is arguably that of
Hotmail. Hotmail give away free email accounts and, because each
email sent contains an advert for Hotmail, users of the service are
advertising the service continually.

Essentially, viral marketing is about giving users of a product or a
service an incentive to share it with others. If the incentive is strong



then the viral effect will be strong. If the incentive is weak or non-
existent, then the viral effect will quickly dissipate.

Incentives can be categorised thus:

REQUIRED: Users have no choice but to promote to make use
of the service. Eg – Hotmail.

REWARD: Users are offered money and/or gifts for telling
others.

INTEREST: Users share it with others simply out of a desire to
spread something interesting or cool.

I played around with the first category to begin with by putting the
article behind a Tell-A-Friend form. Readers had to tell others about
the article before they obtained access.

I soon rejected this idea, however, as I didn’t want to make the
article difficult for people to get to. The goal was still to educate. It
was also a bit of a stretch to ask people to recommend an article
they hadn’t yet read.

REWARD was a possibility and, on reflection, offering a freebie in
exchange for telling others about the article might have proved
useful. But, ultimately, I was looking for the article to peak the
reader’s interest and make them feel compelled to share what they
had read.

The first job was to email all my networking contacts and invite them
to run the article in their newsletter or to link to it from their blog or
website. The response was tremendous and many of the people I
wrote to were only too happy to lend their support to the campaign.

The next job was to try and make the article viral.

I created a second page to the article and made an exhaustive list of
ways that readers who connected with the article could support the
campaign. These included:



Link back to the article

I asked the reader to consider linking to the article from their
website. To make it easy I included the HTML so it could be copied
and pasted easily.

Display Banner

Again, I included the HTML and the direct link to the banner that
readers could use.

Tell-A-Friend

This was a simple form so the reader could email others. I used the
free service available from Bravenet.

Traffic Exchanges

I created a simple splash page and listed the link that traffic
exchange users could rotate.

Mailing List

I appealed to list owners to feature the article or a link to it.

Blogs

I invited blog owners to feature the article or a link to it and,
considering how tightly woven blog networks can be, I suggested
sharing it with other blog owners.

Forums

No, I didn’t ask people to spam forums. I suggested the reader start
a thread in their favourite forum to discuss doublers and to use this
article as a spring board.

Safelist

This was aimed at owners of safelists or advertising networks and
invited them to promote a link to the article.

So, it’s nine months later, and how has it done?





The Idea. The more original the better and it doesn’t have to be
directly related to the website you want to promote.

Make a list of your skills, hobbies and passions. Look for
something that you can create based around one of these. It
could be an article, a video, a report, an audio file, anything really
that can be distributed easily on the internet.

Next, think about the viral aspect. You can use REQUIRED,
REWARD, INTEREST or any combination of the three.

Produce your viral product and brand it carefully with your name,
logo, website and anything else you want to stick in peoples
minds.

Think long-term. A good viral campaign will produce a steady flow
of visitors for years to come. Which would you rather have? 10,000
visitors now or 100 a day for the next five years?

The second option gets you more than 180,000 visitors.

If you’d like to see the original “Truth About Doublers” article, go to
www.thenettle.com/doublers/truth.html



Motivation and Inspiration

Mind Manoeuvres

Andy Henry

Andrew Henry is a 34 year-old UK Internet Marketing and Online
Business consultant, and author dedicated to helping other find new
ways to take their business and personal success to new levels.
Andrew runs a website over at www.moneyandmotivation.com
where he provides information, resources and advice to people
while sharing power strategies for success.



Stop Watching and Spot Liars

In this article I’d like to share with you something that recently
became clear after I attended a Neuro Linguistic Programming
(NLP) workshop.

If you’re not familiar with NLP, one interpretation could be a system
for modelling human communication and can be applied to your own
beliefs and modes of communication (modalities), or to inter-
personal communication.

For many people, just scratching the surface of NLP is enough to
change their life.

The aspect of NLP which addresses modelling other people’s
communications refers to the way that you can elicit information
about peoples preferred modalities. In other words, you understand
the way they communicate and modify your own communication to
be more ‘in-line’ with theirs to improve your results.

By asking them particular types of questions, and then assessing
the language they use, their pitch, tonality, etc, you can appreciate
how they communicate, and then package your own communication
accordingly.

The non-verbal component of communication is larger than that
presented by the words themselves (you’ve seen this, when
someone tells you yes, but you know they mean no - because their
whole body language disagrees with their words).

As you can imagine, if you could find out exactly how someone
would need to receive your communication to give you the outcome
you desired - this would be VERY useful (especially in a sales
environment).

There are certain things that generally apply to non-verbal
communication which you can use to get some information. These
include such elements as the direction a person’s eyes move when
answering a question (there’s a difference between when they’re
recalling information or creating it), as well as pupil dilation and a
host of other things.



Hopefully you can see how if a series of guided questions were
asked, it might be possible to get quite a bit of information about
they way a person communicates - and even if they’re telling the
truth or not.

The new information which I’m sharing now is that you can get all of
this same information without that person saying ANYTHING.

That’s right; they don’t need to say a word. You can even find out
what their favourite colour is, which of any list of options they would
choose - anything you want to know, you can find out without them
speaking a word.

This requires that you be able to go into a more ‘peripheral’ state
(being less focused and more aware of your surroundings) so that
you are able to sense more of the non-verbal communication.

I did several exercises like this, all with great results. (I correctly
identified 9 out of 10 answers as true or not, identified someone’s
preferred animal, favourite colour - and you can do this with ANY
information).

In my next article, I’ll let you in on how to get yourself into that state,
and give you some hints about things you might notice.



Working with Clarity

Following my last article where we discussed putting yourself into a
more ‘open’ state in order to take in more of the non-verbal
components of the world around you, this article will describe how
you can achieve a more aware state of mind for yourself, and why
you might want to.

You can use this exercise yourself or teach it to others. I’ve found it
is particularly useful when listening to something you want to
remember fully (children can also use this to pay better attention in
class and remember the lesson more effectively).

1. The first thing to do is sit/stand comfortably, with your body
relaxed.

2. Focus your eyes on a point directly ahead and slightly above
you.

3. As you stare at your chosen point, gradually become aware of
(without moving your focus) the things around that point.

4. Gradually become aware of the area further and further out from
your focal point, to the point where you’re aware of your entire
peripheral vision (as far to the sides of you as you can), all the
time keeping your focus on the original point you chose.

5. If you’re doing this to listen to someone and to increase your
receptiveness or learning of what someone else is saying, bring
your focal-point down to them while keeping your peripheral
awareness.

This might feel strange when you first do it, but if you just go with it
you should find that you take in more information than usual and that
you are better able to access that information at a later date.

If you have a child who has trouble remembering how to spell, then
getting them into a more aware state before teaching them can
make a huge difference.

You’ll probably find that if you ask your child to spell a word, their
eyes will move up and to the side while they try to recall the word
and its spelling. Taking a card with the word(s) on and holding each



card up in front of the child (as though you’re placing it where their
eyes appear to be looking when they recall it) will help them access
that information more easily and their spelling will often improve
drastically.

If you spend a lot of time on your PC and often have trouble being
creative when you need to write something, try this little exercise:

1. Open up your word processor of choice.

2. Think of the subject you want to write about.

3. Turn off your monitor.

4. Then type for 5 minutes about whatever comes to mind about
your chosen subject. You can select words that you must
include (such as ‘excited’ ‘suspense’ and ‘pleased’, to give your
subconscious some creative food).

5. After 5 minutes is up - turn on your monitor and see what you
have written.

This is often a fun and interesting exercise because it prevents you
from watching the monitor and constantly interrupting your ‘flow’ to
go back and correct spelling errors.



Engineering a Successful Environment

What am I talking about? I’m sure you can guess a little of what I’m
referring to.

Have you ever decided that “enough’s enough!”, you’re going to
knuckle-down and really start to do the things that you know will
improve your life?

Maybe you’ve seen the opportunity for making money online and
you’ve learned a bit about how to find what people want and where
to get things to sell them. Then you’ve thought “That’s it, I’m going
to spend x number of hours a week working on making extra
money”?

Perhaps you’ve had a great idea for a new product and thought to
yourself that lots of people would probably buy it if you had it
manufactured and put into shops.

The world has never been so full of opportunity, and you’ve never
been in a better position to be able to take advantage of those
opportunities.

Having a PC and Internet access guarantees everyone the
possibility of becoming rich.

Yes, I do mean that!

Don’t believe me? That’s part of the problem.

I know it’s easy to say that making money is easy, and that anyone
can do it. I’ve wondered about the reality of it myself, but here’s the
thing - I AM making money online, every single day. And you can
too.

If you’ve ever made a single dollar, then you already know you can
do it.

So why then isn’t everyone making loads of money online?

Let me answer that by asking you this. Why don’t overweight
people eat healthy food and exercise regularly? They KNOW that’s
all that’s required.



It doesn’t make sense does it? We know everything we need to do,
yet we still don’t do what’s required.

The simple answer is - we don’t want to pay the price.

Everything has a price and, if you’re not prepared to pay, you won’t
get the results.

“What does this all have to do with the environment you mentioned
in the title?” I hear you say.

Well let me share something with you that helped me change my
life.

In previous articles I’ve covered the concept of the Map and the
Territory and the fact that your external environment is something
completely different to the internal environment you create for
yourself. Hopefully we’re on the same page with this.

Changing either of those environments can have dramatic effects on
your life.

Here are some examples that have helped me:

External Environment

Eat more healthily: This has given me more energy, and I now
wake up and go to bed with energy.

Remove distractions from the home work area: All games
removed from the PC (the “I’ll just have a quick game” syndrome
affected me for a long time).

Keeping my desk area tidy, and having things organised around
me gives me a more productive attitude.

Affirmation reminders: Having projects and goals on a board
next to my PC means that I always know what I should be doing
(although I was running late with this article because it wasn’t on
the board).

Put EVERYTHING on the board!

Lighting: Having decent lighting so that you’re not straining can
make you more productive.



Equipment: Having the equipment you need (Printer, scanner,
microphone etc..) ready and useable (no empty cartridges, lack of
paper etc.) can help a lot.

No Television: Don’t try and watch television while you work -
you’ll distract yourself no matter how good at multitasking you
are.

Internal Environment

Sleep: Make sure you sleep well. Relax before you go to bed;
don’t work into the night and deprive yourself of sleep.

Positive Expectations: Expect success, expect to have energy,
and they’ll come.

Juicing-Up Your Internal Voice: Don’t settle for whiny little
negative voices when you think about things. Replace those with
a chorus of singers and an orchestra that announces to the world
that you’re here and you mean business.

Worthiness: Don’t kid yourself that you’re not worthy of
success, or that it couldn’t happen to someone like you. There’s
more than enough success to go around.

Don’t Make Excuses: The main thing stopping you from having
what you want are the excuses you make about why you can’t
have them. You have 24 hours a day, just like everyone else.
Don’t kid yourself that you’re special and you don’t have time to
create success.

Can you see the difference combining these things could make to
you?

Can you feel the difference that taking control of your
environment(s) will have?

Give yourself permission to be disciplined.

Discipline is not a limiting thing. Not being disciplined and suffering
a life of being less than you can be - that’s a limitation!

Take charge of your environment and watch the results.

And let me know when things have improved.



Pay It Forward

I’ve spoken previously about assessing your current situation and
making vital decisions about the things which need to change.

In this article we’ll take the next step and look at the important
principle of creating your own abundance by giving to others at
every opportunity.

Henry Ford is famous for many insightful statements about creating
success. Today we’ll refer to a particularly relevant one which
concerns ‘giving’:

“The man who will use his skill and constructive imagination to see
how much he can give for a dollar, instead of how little he can give
for a dollar, is bound to succeed.”

We could discuss just how this relates to delivering products and
services to hungry markets, but I believe there’s a much more
powerful lesson to learn from this statement.

Giving is not just an action, but a mindset.

If you conduct your life from a mindset of giving, there’s an amazing
side-effect of actually receiving far more than you give. What comes
back may be in a different form than what you gave, but I believe
that by giving you are putting yourself into the ‘flow’. You’re feeding
good karma into an eternal system which has the sole purpose of
magnifying and returning your good karma back to you.

I’m not talking just about business, sales, customers etc. This
principle applies at every level of your life.

Have you heard the expression “Smile and the world smiles with
you”? Don’t wait to react to someone else’s smile - start your own
and offer it to others. Whether it’s a smile you’re giving, some
thanks to a friend (or to God), or you’re giving your best
performance for your favourite sport or hobby - the more you give,
the more you’ll receive.

As a short example, this week I was browsing one of my favourite
online forums and I noticed a posting from a young guy who was
trying to raise a couple of hundred dollars to buy a piece of software



to help him build websites. Rather than complaining about the price,
he’d gone to the trouble of putting together a package that he was
selling to try and raise money for the software.

Since I get really pleased when I see people helping themselves, I
respected his efforts and decided to buy him the software he was
after. What I asked of him in return was that:

(a) he actually make a point of using the software (you’d be
surprised how many people buy things online and never use
them), and

(b) he take any opportunity that he gets to help other people in any
way he can.

At that point, I was happy. I’d helped someone out and asked him to
pass that good karma on to someone else too.

But that same day I received a message from another of that
forum’s users who’d seen my gesture and wanted to thank me by
offering me something. Now I know I said karma comes around
again, but wow! That was fast :)

This concept of passing-on goodwill is something I urge you to adopt
in your life, and was encapsulated brilliantly in a film entitled “Pay It
Forward”, which I recommend you watch if you get the chance.



Web Marketing

Click Thru Marketing Explained

Dan Moses

Dan Moses is a 27-year old family man living in Redmond, Oregon
who came online over five years ago, and like most of us, planned to
set out on a journey of finding his riches on the Internet. Of course,
he quickly realized it wasn’t as easy as most would have you
believe. But that didn’t stop Dan... Throughout his journeys he has
become quite the entrepreneur by owning and operating close to 10
sites online



Killer Testimonials

What’s the quickest way to get your name, email, and or website
URL added to any sales page for free? Yes, this is almost the most
valuable real estate on any website and you can be there for free!

Ask yourself, when you go to a website for the first time what do you
look at? Most people look at the headline first... then the
testimonials.

Today we’re not going to talk much about how to get testimonials,
but instead we’re going to learn how to write killer testimonials any
webmaster would practically ‘pay you’ to put on their website.

Why would they do that?

Because testimonials give us (the viewer) a real sense of what to
expect out of the product or program at hand. And it builds more
trust for the program or product we’re viewing.

Not to mention that many times we will click on that persons URL in
their testimonial to see who they are (if we don’t know them) and
what kind of product and service they offer.

The truth is, you never know how much free traffic you will receive
from a killer testimonial on a popular website that is seen daily by
thousands and thousands of people.

Now we know how valuable testimonials can be and we know that
webmasters want them. Not only do they want them, but all you
have to do is write a better testimonial than what’s currently on the
sales page and you should get yours added every time!

It’s that simple!

Now you might not get the best spot, but it should be good enough.
This could be because the webmaster personally knows the person
whose testimonial is on top and doesn’t want to replace it. Or that
person is well known and is giving his site great credibility.

Okay, now we know we want to write some killer testimonials and, if
we can write the best testimonial on the web page, we now know we
stand a great chance of getting ours added.



So let’s talk about how to write killer testimonials.

Okay, pay attention, this tip I’m about to give you will help you write
anything you want on any topic you want including killer
testimonials.

What you do is collect as much information about the topic as you
can. It’s best to copy and paste this content onto a notepad
document, or word file.

Usually, collecting about 10 articles or testimonials on a topic you
want to write about is good enough.

After you have collected enough information you will need to study it
and learn all you can about that subject. Your goal is to absorb as
much information about that topic as you can so that, when you sit
down to write it, it will just flow out of you in your own words.

It’s also a good idea to test or try what you’re teaching before writing
about it for more clarity on the topic. In other words, doing it is much
better then just knowing about it.

That’s the best way to do it, but an easier way would be to take
sections of what you have collected and place them on a notepad or
word document. Then splice and dice them around until it’s not only
in your own words, but it sounds good as well.

Of course the more that comes out of you on its own, the better your
article will be. Keep in mind, the worst thing you could do would be
to just steal someone else’s writing or testimonial.

So, make sure you don’t just change the words, but change the flow
of the testimonial as well.

Okay, now for writing testimonials. First you want to study the
testimonials they have on their web page and if you can, try to find
something that is missing.

What I mean is, if they have a lot of great testimonials about their
product, then write about their affiliate program.

Or, if you love their product, and everyone else is talking about how
easy it was to sell, you talk about what you like about the product.



Try to put yourself in the webmasters shoes and ask yourself, “What
is this site missing? What kind of testimonial would complete this
sales page?” If you can do this right, you will increase your chances
of getting your testimonial added.

Of course you also want to be honest about what you’re writing and
make sure that site is worthy of your comments before you write
them. Especially as your name is on that website for life in most
cases.

Once you have written that killer testimonial, then send it to the
owner and let him know how much you appreciate his product or
service.

Remember, EVERY owner loves to receive killer testimonials.

Go write one today and try to do this every few weeks. You’ll be
amazed how your traffic will increase and along with it your link
popularity and name awareness will soar.

Okay. Get out there and get your name known. :o)



Making a Full-Time Living from the Traffic Exchanges –
Part One

Are there really people out there making a full time living from the
traffic exchanges?

Of course there are and, even though most of them are program
owners themselves, there are people out there doing very well
financially within this industry without having to own a program.

I want to talk a little bit today about making money using and
promoting traffic exchanges. Something I personally like to call
“Click Thru Marketing”.

Now I’m assuming you all know what Click Thru Marketing is but,
just in case…

Click Thru Marketing is marketing a service or product over the
Internet by generating visitors to view your web page by way of click
exchange programs, better known as traffic exchanges, start page
programs, and hit exchanges.

Click Thru Marketing is a specialized niche market with the
demographics of biz op seekers, MLMers, small businesses, and
hundreds of thousands of people trying to make money online and
looking for quality products to sell and buy.

Click Thru Marketing, as a market, is still very young and small in
size (500,000+) but, despite that, there are those of us who have
learned how to make a living from this industry.

And now our goal is to teach other marketers online (with a drive to
succeed and willingness to learn) how to make enough money from
this market to quit their jobs and come home for GOOD!

I did it! So can you... :o)

Now I want to be completely honest with you. This won’t be a walk
in the park.

This isn’t something you can jump into and expect to make
thousands each month within a few weeks. On the contrary, it will
most likely take you years. Yes, you read that right!



It has taken me 5 long years to accomplish all I have (which is quite
a lot) and within 3 of those five years I was able to quit my job and
come home full time (how wonderful it has been to be home with my
family every day).

Now the good news for you is that there are people out there willing
to help you do what it takes to come home full time (I know because
I am one of those people wanting to help you become successful by
sharing with you what to do and what not to do).

That’s right! With some help you can shorten your learning curve by
years and years.

Listen up. In the next few minutes I’m going to share with you
what’s been on my mind for some time now. You see, I’ve been
listening to how people inside this industry feel about it and where
our future lies within it. The one true feeling that is very apparent to
all of us is, we all want our market to grow!

It’s unanimous! We want more and more people to get involved in
our market. Naturally, the more people in our industry, means more
money being circulated throughout this industry.

Okay, now that we’ve established the consensus of growing and
expanding our industry, let me share with you my idea that will
greatly increase the activity of our market.

By teaching people how to make money from within this market, we
will explode this market. Let me explain. If I taught you how to
quickly make a few hundred dollars a month from within this market,
would you tell someone?

Of course you would. You would tell friends, neighbours, relatives
and anyone else that would stop and listen. Well, maybe not
anyone, but you would tell a lot of people.

Well, that’s how I feel. I want to share with you what I’m doing to
make a full time living from Click Thru Marketing.

Here’s an in-depth look into my idea. I’m going to be changing focus
very soon (actually I have already). You see, for the last few years
I’ve been teaching people how to build up their residual traffic
networks, build their mailing lists, and make a few bucks online.



Now I feel it’s time to start focusing on the programs that make the
most money within our industry. Let me say that again. It’s now
time to start focusing on the programs that make YOU the most
money within the traffic exchange industry!

Doesn’t that make sense? It amazes me how so many people can
twist that around to making us think that’s a bad thing to make
money online. Isn’t that why you’re on the Internet building a
business anyway?

Then why do you think so many people take advice and listen to
others that aren’t successful or have no real track record of making
great income from the Internet?

I’ve been seeing a transition within our industry. More and more
traffic exchanges are adding ways for their members to make more
and more money from their programs.

This is awesome! You see, these programs are already set up for
building downlines and referring new members. And they all have
amazing referral programs that allow you to build residual traffic and
commissions using their systems.

Boy I love these programs! Folks, it’s fun to build this business! I
absolutely love watching new downline members join below me
every day. Why? Because I know that each one that surfs I’ll
receive a percentage of their traffic (we call this building our
marketing arm).

And, if they upgrade, (which more and more are doing) we make
some % of residual income. Folks if you haven’t figured out the
power of working hard once and then profiting from that month after
month, you’re really missing the boat here. Residual income is truly
golden!

Personally, I feel this is just the beginning. This industry is so young
(4-5 years) it hasn’t even reached it’s explosive phase.

The key is to not just think about making money with your own
program or related product. Think outside the box!

Don’t focus all your efforts on one program. Make money from
many programs and then you’ll never have to worry about any one



program going out of business (huge secret of the rich - multiple
sources of income).

That’s it! That’s where my focus is going (and has been for all of
2005) I just want everyone to realize that they too can make money
from 30+ different programs online, month after month, year after
year.

If we can do it, why can’t you? (keep in mind that this is a slow
process). You must focus on one program at a time until that one is
built up enough to move on to the next.

Okay, I would hate to leave you hanging here, but our time is up for
now. The good news is I’ll explain how to proceed in more detail in
the next article, by showing you how to start off by following the
game plan in detail.

The game plan consists of joining the traffic exchanges that will
allow you to make the most amount of commissions from referring
new members, then promote, promote and promote some more!

I will go into detail in the next article which programs these are and
which one’s I’ve made the most commissions from.

Until then, surf, surf and surf until you earn enough to pay for
upgrades and more quality traffic. You must stay focused on
building downlines in the best programs. It’s a fact that the most
successful marketers in our industry have huge downlines and don’t
let anyone tell you otherwise. :o)



Making a Full-Time Living from the Traffic Exchanges –
Part Two

In part one we briefly talked about ways to make money from the
exchanges, but today we’re going to go into more detail on how this
is accomplished.

First off, you must understand that this is going to take some time. I
say this because, without the downlines in place, you aren’t going to
receive much in the way of commissions and residual income. Your
set-up plan consists of building downlines as your primary focus.

Think of it this way. Each new downline member you receive puts
you one step closer to your end goal that, in this situation, is residual
income in the thousands, every month.

Fact: Each downline member adds more potential to reaching
that goal and should be treated as an important part of your
focus.

And there are ways to motivate that downline member to get more
active so you can reach your goal faster. We will get into that in the
future with effective ways to email your downline and motivate them
to surf every day.

The most wonderful aspect of the traffic exchanges is the downline
building capabilities that are programmed into their systems. Every
time a new downline members joins either your downline or your
downlines - downline (usually 5 levels deep), you benefit.

Keep in mind that the most benefit comes from your first level
downline since this is where you make commissions. But, since you
receive residual traffic from the other 4 levels, this can be a huge
benefit to you as well.

So your efforts should always be to generate more first level
downline members and then teach your first level downline to do the
same. Once you teach them, they will teach their first level downline
and that will keep them active and surfing the exchanges everyday.
This is important so that you will always have them helping to grow
your business.



Once you have put into place this system of everyone helping
everyone build their downlines, you will always have a steady flow of
residual traffic building up month after month.

This is very important to make sure your business stays stable and
continues to grow for the long-term.

Now the second very important part is where you send your traffic.
Remember you will receive more and more residual traffic as your
downlines grow and you need to know where to send that traffic to
create an ongoing, compounding process.

You must have a URL (a website) that grows your business. This is
the central location from where you not only send your traffic, but
where you can best use that traffic to the fullest.

From personal experience, this main URL needs to be a downline
builder program or list builder. Preferably a downline builder that
helps build your downlines in the best traffic exchanges online.

For myself this has been FreeClickThruClub.com (a club designed
to help you build your downlines in the top traffic exchanges online).

This program accomplishes three things right off the bat.

1. When a member joins FCTC you receive the name and email
address of that person (you can also add that name and email
into your personal autoresponder and send out emails to get to
know them and help motivate them to the fullest).

2. Through the program they have access to the best traffic
exchanges you want them to join. In other words, this program
does the work for you. It gets the person to join, it suggests to
this person to join 20 other exchanges and puts them right into
your downlines in the best exchanges online. Not to mention it
teaches them how to do it so you don’t have to.

3. Making money... yes, FCTC has a list of the best Paid traffic
exchanges that pay out commissions when a new member joins.
This means that when a member joins one of these programs
you will make commission on the spot.



Now let me quickly share with you what it really takes to generate
referrals. These are the averages for FCTC I have tracked and
tested out.

Right now it takes about 300 page views to get a new member to
join my FCTC downline. 1 out of 10 of my FCTC referrals will join all
the programs inside FCTC. 1 out of 5 will join at least one program
in FCTC. These are the average numbers.

In other words, there’s no hype here and there’s no fluff. This is
what you can expect as an average.

You might do better then this or maybe even worse. I just want you
to know what to expect before you get going. Okay, so let’s go over
some more figures here.

Let’s say it takes 10 new FCTC members to make a commission of
$5 (this tends to be the worst case scenario). That would mean it
takes 3,000 hits to make your first $5. But keep in mind, that even
though it might take 10 FCTC referrals to get a sale for a paid
exchange, there are other huge benefits we’re not discussing right
now for the other referrals that join some programs. One of those
benefits is the residual traffic aspect when your downline surfs.

Let’s say that you do get 10 FCTC referrals and that you did get a
$5 commission. What else are you receiving?

One: a serious referral in your downline that is willing to spend
money online.

Two: You get 10% in residual traffic of what this person surfs.

So if he surfs 100 sites a day, you receive 10 hits to your URL.
Multiply that by 30 days and that’s 300 free hits for you each month.
Wow - that’s just one referral!

Remember, this all adds up each month. The more downline you
refer, the more free traffic and commissions you make.

And this is just the beginning. Out of those 9 other referrals in the
example above, you will receive residual traffic for the one’s that
surf. It’s truly amazing how this can build on itself.



Now let’s talk about how you can make this move faster for you.
There are other ways to speed up this process and get you to the
point where you are making money faster.

1. Emailing your downline.

Once you have their name and email address you can send them
a welcome email with information on who you are and ways to
help them get started. This is one of the most effective ways to
build relationships with your downline and the most prosperous in
the long run.

Plus, once you build those relationships, it makes it much easier
to share and endorse products with them to make commissions in
the future. This is key to building a profit producing list.

2. Make commissions when they upgrade.

These days there are more and more free and paid traffic
exchanges that offer commissions to you when one of your first
level downline members, upgrade to a Pro member in that
program.

This is how I personally make extra money each month and is
another huge benefit to growing large downlines and teaching
them how to do the same.

Now, in ‘part one’ of this article I said I would share with you what
traffic exchanges I make the most commissions from. Hands down
it’s the paid exchanges I make the most money from, but I also
make some from the free ones.

Let’s start with the free exchanges first...

So far this year (2005) I have made over $1,800 dollar from
TopSurfer.com. This program offers a wholesale membership that
pays out directly to the member when someone buys into it.
Another important point is that I only have 352 first level downline
members and it costs me $10 a month to have the opportunity to
make money in this program.

Next is HitSafari.com where I have made close to $300 dollars this
year. HitSafari pays out 10 and 20% commission to the free and
Pro members when someone buys traffic or upgrades. I am a Pro



member and I pay $5 a month for it. I also have 336 first level
referrals.

MysticalMaze.com is another one that has a great commission plan
in place for its members. It pays out 50% commissions to its top-
level pro members and that costs me $10 a month. I have made
close to $200 so far this year and I have 423 first level downline
members.

Then there’s ClickinFingers, DeepSeaHits, ProHitsPlus and
TrafficTribe where I’ve made over $400 this year in combined
commissions.

All of these free exchanges are just a few of the many exchanges
that now offer commissions to their members. Just make sure to
take a close look at the exchanges you join and see if they pay.

As far as the paid exchanges go the numbers are much higher
mainly because they not only offer a front end commission, but also
offer ongoing residual commissions for upgraded members. Many
more people upgrade in these types of programs.

So far this year I’ve a made a little over $3,000 combined
commissions in GoneClicking, PowaSurf (before I owned it),
RoyalSurf, ProClickEsate, CashinPro, TEB, and MoreActualVisitors.
Keep in mind, I’m not including the one’s I own... which are
ClickMaster Pro, ProClickExchange, and ProTrafficShop.

Naturally, you make a lot more commissions from the paid
exchanges and this is where a lot of your focus ought to be when
working towards making serious money from the exchanges online.

Some other points to keep in mind. Once you have built a number
of downlines you can send emails to, you can promote other
products and services related to their needs and make more
commissions and profits each month. This is another area I
personally profit from in the thousands every year.

There are other programs like WebmasterQuest and CashClicking
that are harder to make commissions from, but are the best for
producing results from advertising. They also have other benefits
that most people won’t tell you how to use like their “email your first
level downline” feature. I’ve personally made many sales and grown





Remember. This all starts and continues by first setting up, and
then managing your exchange accounts while you surf them every
day. Just set up a game plan and stick to it until you succeed.



How to Help Others Succeed in 3 Easy Steps

Did you know that the saying, “If you help enough people succeed,
you yourself will become successful,” is true?

Well, not only is it truth to the fullest, it is one principle used by the
most successful people in the world.

Every person that has become successful has at one time or
another helped someone else with his or her success. And in the
process, those other people have helped make them even more
successful.

Think about it. If you invest in people they will invest in you. They
will also be the most loyal people you will know, especially in
business. When something goes wrong in your business they will
be the first people there for you. When you need help they will be
the first to come to your aid in any way they can.

Helping others is so important that it’s key to your success with your
online business.

Here are 3 steps you can do to start helping other people with their
success online.

1. Be Empathetic

Think back to when you started working your business and how hard
it was to understand the lingo or how you felt when you first started
trying to make money online.

What helped you the most? What was a waste of time? What did
you learn by trial and error that could’ve been made easier if you’d
only had someone to show you the way? What are some tools you
didn’t know about that would’ve been the most helpful in getting your
business off the ground?

2. Make a List

Write down the things you did that helped you learn how to do
different tasks. Don’t forget to include the things you found that
didn’t help or proved only to be a waste of time. Make a list of
those do’s and don’ts and put them into a word document, note



pad, or on a web page. Be sure to take your time and perfect the
list until they are very easy to understand and follow.

3. Show It Off

Show your list to people every chance you get, even if you think
they are more knowledgeable than you are. It really doesn’t
matter who they are, because if you can help them in any way,
you’ve begun your path to success.

Exchanging phone numbers is a great way to build relationships
and trust in people, and to find those who are truly interested in
what you have to offer. You can communicate your information
to a lot of people at once on a website, but you can only talk to
one person at a time on the phone. That quality time with one
right person could be the best investment you will ever make.

As time goes on and more people you come into contact with and
are able to help, you will notice that they will start helping you in
return. This could happen in a variety of ways. They may show you
things that they’ve learned. They might refer more people to your
page or content. Or, they may turn out to be your most loyal
customer.

This can be very easy when you take this one step further and add
affiliate links into your free do’s and don’ts list.

For example, if one item on your list is how you have learned to use
an autoresponder system and your success with following up with
people who use it, then make sure you include a link to that
autoresponder service that you use in your content.

There are many terms people use for this kind of marketing. They
might call these free reports, viral e-books, or mini-reports. The key
factor here is that you are honest and genuine and that you make
sure to include any affiliate links you can for the products and
services you use and share with people on your do’s and don’ts list.

If you write it in a manner that is truly helpful to others (which is what
your focus is) they will respond in the way you want. The extra time
you spend creating a quality page with helpful content and not
merely a bunch of links will be well worth the effort in the long run.
The easy path is not necessarily the best path.



When you’re first getting started, all you want to focus on is the most
helpful do’s and don’ts list you can write. When you’ve got it
perfected, then add links where it’s appropriate.

Here’s a personal story on how I was able to pick up hundreds of
dollars worth of products absolutely free and how I met my mentor
who was the key factor in my success.

If you can remember back a few years ago when there was no real
encryption software for PayPal and, if you knew how, you could
steal any product online that used their services.

I did something that most people wouldn’t do. But, because I did I
built some lasting relationships that were key to my online success.

What I did was very simple. I went looking for products that I could
steal.

No, I didn’t steal them, I just found products I COULD steal easily if I
had chosen to. All I’d have to do was find a product that used
PayPal and look at the source code. If I found the source code with
the PayPal info, I could copy and paste the download link and, voila,
I’d have had the product in no time.

However, since I’m such an honest person, instead of stealing them
I emailed the owner and let them know I could steal them and how.

I would say something like... “I found your product and wanted it so
bad I almost stole it. But instead, I decided the honest thing to do
was to send you an email and let you know about this security
breach in your system.” Then, I gave them details of how I could’ve
stolen their product and gave them ideas for how to make their sites
more secure.

Do you know what happened? Every one of those people GAVE me
some of their products for FREE and went on to share with me how
amazed they were that I was so honest and took the time to help
them with their security issues.

Yes, I received close to $1,000 dollars worth of products and earned
the respect of several business leaders, one of whom went on to
become my mentor. She taught me how to build web pages, write
ad-copy, create e-books, and many more things that I needed to



become successful online. We even did some joint ventures and
created many online programs I still own and operate today.

In conclusion:

What I shared above is only scratching the surface of all the ways to
help people. Try to put yourself in their shoes and follow the Golden
Rule at all times... “Do unto others as you would have them do unto
you”.

Find any way you can to invest in people and their success and by
doing so you will become successful.

Guaranteed! It’s a fact!

Now get out there and help someone today! :o)
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The Genuine Article

Have you noticed that good marketing ideas are often ruined by the
greedy?

Reciprocal linking, traffic exchanges and search engines are all
great ideas that have been damaged in some way by people trying
to manipulate them to get more than their fair share of traffic.

The latest example is article writing.

It began with the idea of writing articles within your field of expertise
and inviting others to place it on their website, or in their ezine.

You get a link back because your website is the bio.

Then came the article directories.

List your article and even more people will find it, add it to their
website and give you another link back to your website.

Now there is software that will write articles for you. Bang in some
keywords and, hey presto, another article.

And then, of course, there are the articles about how to write
articles. These will lead you to believe that anyone can write
hundreds of articles and get hundreds of visitors to their website in
return.

Apparently, you don’t even need to know how to write good. That’s
watt a spell-checker’s their fore, rite?

You see people are copying articles to their website because they
believe it will get them good search engine rankings, not because
they think the articles are any good.

They’re putting it in their newsletters because they don’t have the
skill or the time to write their own.

So you finish up with lots of people, writing a lot of sub-standard
articles, that no-one is reading.

A good idea wasted then.



If you want to write articles and see some benefit from them, here
are some REAL suggestions.

1) Have at least an average understanding of spelling and
grammar

Otherwise, consider taking a short college, or home-study,
course.

If you don’t have time for that, just try reading more books.
Fiction, non-fiction, it doesn’t matter, just increase your word
power. A badly written article will do your online reputation more
harm than good.

2) Have an original voice

If you’re going to stand out from the crowd, your writing should
have an individual style and should never read like something out
of an encyclopaedia.

You could even write as if you are angry or opinionated. Not
everyone will like it, but it will get you noticed.

3) Experiment with different presentations

Don’t be satisfied to write an article called “Six Steps to bad
writing” or “10 ways to put your readers to sleep”.

Again, be original.

Tell a story, write in the form of a letter, write as if you are
someone in the future looking back to the present. Use your
imagination and you’ll grab the imagination of your reader.

4) Have a good title

Short, snappy and attention-grabbing.

One of my most popular articles is called “How to Cheat Traffic
Exchanges”.

The article is actually explaining why you shouldn’t cheat traffic
exchanges, but the title draws people in.



5) Short articles are better than long articles

When you’ve finished your article, proof-read it AND have
someone else proof-read it, go through it again and take out
every unnecessary sentence.

Writing articles for your own website or for others to use is still a
good way to gain a good reputation and draw visitors to your
website, but don’t think you can write dozens of quality articles a
month.

Have an idea, meditate on it, develop it, write it, tweak it, edit it and
maybe, just maybe you’ll finish up with the genuine article.


